4 accelerate growth
B2B Lead Generation E-book

NMwc¢ va Au€nosig g
tic B2B NwAnoceic cou

Bpiokovtag Néoug MNMeAdateg

KaBe Mnva

3(




4 accelerate growth

Ti Oa pabszig ¢’ auto

to E-book

Ytov kOopo twv B2B nwAnocewy, o avtaywviopdg eival nio évtovog and note.
‘OAeg o1 enixeipnoelg npoonaBolv va exwpioouv, va kepdicouv véoug
neAdTeG Kal va NetUxouy to scale. Alyeg Opwe ta kKatapEpvouy.

Nati; MNati noAAég B2B enmixeipnhoeig onataAolv xXpdvo Kal XPAUOTa O€
onAacpwOIKEG EVEPYEIEG, XWPIC oUoTnua Kal Xwpei¢ otpatnyikn. Otay,
Aoindv, autég ol npoondBeie¢ anotuyxdvouv, 6Ao 1o [Bdpog yia n
Biwoipdtnta autwy Twv eniXeipnoswy NEPTEl ot cuctdoelg (referrals).

[MoAAég enmixeipnoelg Bacilovtal otig cuotdoel w¢ KUPIo Tedno andkKIinong
neAatwv. Kar npdypar, eival évag anodedelypéva anoteAeopatikdg Tpodnog yia
va kAgioeig cuppwvieg. Opwg, undpxel éva npoAnpua: ol cuctaoeig dev sival
apketég av BéAeig va avantuxBeig. Aidtu npwtov dev eival npoAéwipeg Kal
OeUtepoOV KAMOIO OTYHN KAl QUTEG TEAEIOVOUV. Aev OOU MPOOPEPOUV TN
olyoupid nou xpeldlecal oUte ta anapaitnta €coda yia va MNETUXEIS
ouolaoTtikh avantun.




Mo va netixelg npaypatikn avantugn, xpeidlecal évav oAOKANPWHEVO
pnxaviopé nou Oa cou e§acpaliel cuvexn pon véwv neAatwyv. O
nwAnoeig dev gival téxvn, eival cuotnua. Kai 1o cUotnpa autd xtidetal péoa
and otpatnyikn, cuvéneia kal dokipaopéveg peBodoAoyie.

Y autd 1o e-book, Ba avakaAlyeig ta dUo BepeAicodn Playbooks nou
xpeldletal n B2B enixeipnon oou yia va augnoel Tig NwANGCEIG TNG:

e« To Lead Generation Playbook: lNa va Bpiokeig véoug neAdteg nou
taip1adouv oto NPOPiA TNG ENIXEIPNONG Cou.

« To Appointment Setting Playbook: lNa va petatpéneig autég tg
ENAPEG O£ OUCIACTIKEG CUVAVTINOEIG NWANONG.
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E6bw, Oa pabeic nw¢ va xtioeig éva
oAokAnpwuévo cuotnua nou eaoc@alilel
OUVEXH pon neAatwyv kai avantuén!




1 Lead Generation

Playbook

To Lead Generation Playbook nepiypdpe tov
unxaviopd nou Ba cou e€aocpaliosl 6t kdBe pépaq,
kK&Oe eBdopdda, kdBe pnva Ba Ppiokelg ayvwotoug
nou taipiddouv Pe to NPoPiA tng nepodvag cou kal Ba
TOUG PETATPENEIG AnO ayVWOToUG OE EMAPEC.
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Eneidn ol enixeipnoeig nou peyaAwvouyv dev Bacidovtal o€ Tuxaieg eVEQYEIEG Kal
ONACPWOIKEG KAPNAVIEG. MeyaAwVouyY €NeION €éXOUV CUVEXEIO KAl CUVENEIQ.

larti eival t06o onpavtiké auto;
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O©éAeig va oxedidoelg kal va epapudoelg to Lead Generation
1" Playbook yia tn 0ikh cou enixeipnon;

Nw¢ Asitoupyei to Lead
Generation Playbook &=

Tote npénel va anavinoeig ota NapakATw EPWTNPATA:

Reach Message Capture

Moia sival n katdAAnAn otpatnyiki yia va Ti Oa toug neig yia va tpafnseig tny Moio Oa sivai to call to action;

npooeyyileig kaOe pnva ayvwotoug nou NPOCOXN TOUG;

taipid{ouv pE TNV NEPCOVA OOU; e MdG Ba toug {nthoeig va cou dwoouv ta
Ti prvupa Ba enikoIVWVAGCEIG WOTE va OTOIXEIQ EMNIKOIVWVIAC TOUC;

Inbound, outbound, cold calling, email kKepOioeIg Tnv Npoooxn toug; [Moia Ba ival n  Ti Ba kepbioouv av cou ta dwoouy;

marketing, ouvédpia, ekBéoeig... O1 eNIAOYEG ueydAn oou undoxeon; Kal nwg e [Moia otoixeia enikoivwviag Ba {nthoeig;

eival apétpnteg. To B€ua eival va katavonoeig dlagpoponoleital auth n undéoxeon and tnv « a nolo Adyo Ba {nthoeig autd ta otoixeia

nola and autég sival n 10avikn yia to OIko UNMOOXECN TOU AVIAYWVICHOU; EMIKOIVWVIAC KAl OXI kKanola AAAQ;

OOU KOIVO-0TOXO. « Kai té\o¢, nw¢ Ba ta aglonoinosig;

Av anavtnoeIg oti¢ Napanavw epWTACEIS, TOTE £XeI ota xépla oou to Lead Generation Playbook tng
OIKAG oou enixeipnong, mou Unopeic va xpnoiponoieic yia navra! AAAG petd, u kaveig;




2 Appointment

Setting Playbook

‘Eotw ou éxeig dnpioupynoel to Lead Generation Playbook, éxeig Béoel oe
epappoyn tov Lead Generation pnxaviopd cou ki éxelg kepdioel 1000 véeg
enapég. Exeig SnAadn ta otoixeia enikoivwviag 1000 ayvddotwy Nou avAKouv
OTO KOIVO-OTOXO KI £xouv Otitel éva npwto evolagEépoy yia tn AUon oou. Twpa
T KAVEIC;

[a va PetatpéWeic autous ToUG ayvwotoug, o€ hot
leads, nou Ba kAcicouv éva pavteffou nwAnong padi

oou, xpeiadecail éva Appointment Setting Playbook.
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Marti eival onpavtko;

Nati 1o Lead Generation ival pévo n apxn. O otdéxog cou
eival va kaveig follow-up kal va BonBnoeig autoug toug
aYVWOTOUG VA O€ YVwPioouv KAAUTEPQA, va kataAdouv T
KAVEIG, NW¢ ynopeig va toug BonBnoeig kai yiati agidel va
enevOUOOUV TOV XPAVO TouG yia pia cuvdavinon padi oou.
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I'I(bc AEI'EOUPYEI' TO ©éAeIg va oxedIATEIG Kal va epapudoEelg To Appointment
Appointment t Setting Playbook yia tn dikn cou enixeipnon;
C

Setting Playbook Téte Npénel va anavtnoei§ ota NapakAtw EpWINPAta:

Engage Nurture Qualify

Mg Oa enikoivwveig pe TG enagég nou kepdielg Moio Oa eival To ngpiIeXOpPEVO TNG ENIKOIVWVIAG Mg Oa kataAafeig néte pia enagn cou givai
ano to Lead Generation; OOV, £€toipn yia pavtef ol nwAnong;

« Email, tnAépwvo, SMS, WhatsApp; Nolo €ival 1o [N¢ Ba kaAAiepynoeig tn oxéon Pe TIG ENAPEG OO, « Mg nolov tpdno Ba afloAoynoeig noleg and Tig
10aVIKS HECO €MIKOIVGOVIAG YIA TO KOIVO-OTOXO WOTE VA NPOOCPEPEIG ANAOXEPA agia Kal pJe Autdv £NAPEG OOU OE €XOUV YVWPIoEl APKETA KAAJ, WOTE
oou; Tov tpdno va kepdioeig TNV epniotocUvn TOUG; va Bewpeite ot eival €toipeg va enevoOUoouV Tov

« [Moia ivail n 10avikh cuxvdtnta enikoivwviag, XPOVO TOUG YIa VO GE CUVAVTINOOUYV;
wote and tn pia va undpxel cuvéxela, aAAG and « AoU kataAdeig noieg and g enapég oou ot
tnv AAAN va pnv Toug KoUpAoEIg; EXOUV yvwpioel kaAUtepa, nwg Oa kataAdfeig

e [Moio Oa eival 1o tone of voice twv ENIKOIVWVIWY noleg and auteg TG enagég taipidldouy
oou; lNa napddeiyua Ba eival enionpo N PIAIKOS; NEPICOOTEPO HPE TNV MEPOOVA MOU EXEIG
©a aneuBuveoal otov evikd h otov NANBuVTIKS; nepIypAyel;

O1 enikoivwyvieg Oa yivovtal ota eAAnvikd 1 ota
ayyAIKd;

Anavtwviag He capAVeEIa OTIC NAPANAvw EPWTNOEIS, EXEIC MAEoV ata Xépia oou to Appointment
Setting Playbook tn¢ enixeipnong oou!
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Eniloyog

‘Otav 1o Lead Generation kai 1o Appointment Setting douAeUouv pad],
Onpioupyouv éva Ioxupod Kal oAokANnpwpévo cUotnua NwANcewy. To NPwTto
napdyel eukalpieg, evd to OeUTEPO TIG PeTaTPénel o€ pavieou nwAnong. Etol
ecao@aileig yia tn B2B enixeipnon cou adidkonn poh vEwv NEAATWY,
ouvéneia kal Bioipn avantugn.

Ytnv Accelerate Growth e&gidikeudpaote oto va xti{oupe cuothpata
NWANCEWY NMou pépvouyv anoteAéopata. Me tnv guneipia pag, fonBdpe tg
ENIXEIDNOEIG VA CENEPATOUY TIG MPOKANOCEIG TOUG KAl va ONPIOUPYACOUV
unxaviopoug nou anodidouv, Eavd kal cava.

Av BéAeig va pdBeig nwg autd ta Playbooks pnopouv va douAéywouyv yia tnv
enIXeipnon oou, enikoivevnoe padi pag.

KAziozs éva paviefou padi pag onpepal



https://calendly.com/d/cpgz-xtp-db3/meeting-with-fanis?month=2025-01
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